Code No:

Dear Sir/Madam,

Ref: Appointment as Channel (Sales) Consultant We have pleasure in appointing you as the authorized * Channel (Sales) Consultant of our ** Manjeera Company with effect from _____________ . Your appointment as the Channel Sales Consultant shall be subject to the following terms and conditions.
1. The Channel (Sales) Consultant is hereby appointed as an agent of 
“The Company”, to sell its Shops/Offices/Commercial and Corporate spaces for the period from --------- to - ----------- in Kukatpally Village, Balanagar Mandal, R.R.District.
A. Shops/Offices and Commercial spaces in Manjeera Majestic at B. Corporate (Office) spaces in Manjeera Trinity at Kukatpally 
Village, Balanagar Mandal, R.R.District. __________________________________________________________________________ *Channel (Sales) Consultant - means and includes Real Estate Advisor or Agent or Broker or Freelancer or Mediator, who works on performance (Sales) linked commission and or incentive basis. **Manjeera Company means and includes M/s Manjeera Retail Holdings Private Limited, and Company is engaged in the business of Real Estate i.e., construction of Residential Villas/Flats/Shops/Commercial & Corporate spaces in and around twin cities of Hyderabad and Secunderabad and sells those Residential Villas/Flats and Shops/Commercial & Corporate spaces.
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02/06 2. The Channel (Sales) Consultant is entitled to sell Shops/Offices/Commercial and Corporate spaces at the rates and terms fixed by the company from time and after obtaining the availability position of the same from the company before final booking by him/her/it. .
3. The Channel (Sales) Consultant is entitled to receive a commission 
on the sale of Shops/Offices/Commercial and Corporate spaces on the basic price of the property, which does not include cost for car parking , club membership, amenities and government taxes/ fees including registration charges as per annexure -I annexed here with.

4. The commission paid to the Channel (Sales) Consultant shall cover

and include all the expenses to be incurred by the Channel (Sales) Consultant and the Company shall not reimburse any expenses incurred by the Channel (Sales) Consultant. Company is entitled to fix or change the commissions/incentives payable to Channel (Sales) Consultants from time to time or from venture to venture as the Company deems fit and proper and as mutually agreed. (Sales) Consultant is entitled to receive the commission on proportionate to the payment made by the buyer. If any buyer wants to cancel the said sale agreement, the Company will deduct an amount @ 10% on the amounts paid by such buyer and refund the balance amount after executing proper documentation. If the commission is already paid to the Channel (Sales) Consultant on that booking which is cancelled, the commission amount will be deducted from the commission payable to the Channel (Sales) Consultant out of the amounts payable to him for the business done. with required material on successful completion of execution of one Sale Agreement. Every extra kit given to the Channel (Sales) Consultant is chargeable to the Channel (Sales) Consultants account. It is made clear that execution of a Sale Agreement means entering into a proper written Agreement of sale after paying advance sale consideration by the buyer.

5. The

6. The Channel

7. Each Channel (Sales) Consultant is entitled to receive one sales kit

8. After

entering into an Agreement to purchase Shops/Offices/Commercial and Corporate spaces, if a buyer intends to transfer the said property to any of his/her/its friends/relatives the company shall be entitled to charge an amount of Rs.15000/from the present Agreement holder. 
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9. The Company shall deduct all taxes such as Income Tax. etc., (as 
applicable from time to time) at source from out of the commission payable to the Channel (Sales) Consultant and would issue a TDS certificate.
10. The Company provides its own car or hires a taxi to take the 
prospective buyers to the project site for visits. Whenever the Company provides its own car, the Company charges a reasonable amount per trip and whenever a taxi is hired the actual hire amount would be charged. These amounts would be deducted from the commission of the concerned Channel (Sales) Consultant on whose behalf the car or taxi as the case may be arranged.
11. The Channel (Sales) Consultant shall be responsible for handling 
only the (prospective) buyers whose names shall be furnished by him/her/it and confirmed by the company and in the format given in annexure-II and for such a period of time as may be indicated in the annexure-I
12. The Channel (Sales) Consultant shall procure the list of available 
Shops/Offices/Commercial and Corporate spaces from the Company before finalizing the deal with the prospective buyer.
13. The Channel (Sales) Consultant shall not offer any concessions, 
discounts etc., on his/her/it own without written prior permission from the Company.
14. The Channel (Sales) Consultant shall be responsible in dealing with 
the prospective buyer till the execution of Agreement of sale/sale deed.
15. The Channel (Sales) Consultant in consultation with the company 
shall prepare suitable marketing strategies, identify prospective buyers, conduct personalized mail shoots, call campaign etc. The cost incurred for the same is to be paid by the concerned (Sales) Consultant.
16. The Channel (Sales) Consultant shall not receive or collect any Cash 
or Cheque or Demand Draft from the (prospective) buyer either towards advance / sale consideration or for any other purpose. The Channel (Sales) Consultant shall have no authority to issue any Receipt to the buyer. All Receipts will be issued by the Company only. 
17. The Channel (Sales) Consultant shall maintain highest standards of 
integrity and behavior demanded for the job in respect of the dealings with customers of the Company.
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18. The Channel (Sales) Consultant shall commit him/her/itself to 
achieve the goals and objectives of the Company.

19. The Channel (Sales) Consultant shall endeavour to mention the

reputation of the Company while dealing with the customers of the Company and shall not resort to or involve in any such action which may bring the Company into disrepute. improper gratification in any form or manner whatsoever in connection with or in the course of his/her/it ‘s work with the Company. the confidential nature that he/she/it may acquire in the course of his/her/it’s work with the Company and shall not use such information for personal gain. criminal acts / commission or omissions committed by the Channel (Sales) Consultant. services of the Channel (Sales) Consultant are not satisfactory or the Channel (Sales) Consultant prejudiced the company’s interest in any manner, Indulge in any illegal or unlawful activity the company terminate the Channel (Sales) Consultant without giving any reason and without any notice.

20. The Channel (Sales) Consultant shall not accept or receive any

21. The Channel (Sales) Consultant shall not disclose any information of

22. The Company is not responsible or liable for any illegal, unlawful or

23. If during the tenure of appointment the company feels that the
24. If the company suffers any loss or damage on account of the 
conduct of the Channel (Sales) Consultant, the company is entitled to recover the liquidated damages of such sum of money from the Channel (Sales) Consultant.
25. On termination, the Channel (Sales) Consultant shall return sales 
kit, all materials or documents if any of the Company that are in him/her/it’s custody to the Company immediately. 

26.The appointment of Channel (Sales) Consultant does not entitled him/her to be treated as an employee of the company nor shall he/she/it’s be deemed to be an employee of the company for any purpose what so ever.
27. All legal disputes and differences if any between the company and 
the Channel (Sales) Consultant arising from or in connection with interpretation or implementation of this term, or the breach, termination or validity thereof shall be settled by the Court of law under the Jurisdiction of Hyderabad Courts only.

----05 05/06 Kindly return one copy of this letter duly signed to indicate your acceptance of the terms and conditions in this letter. Thanking you. Yours truly, For M/s Manjeera Retail Holdings Pvt., Limited.

(Authorized Signatory) Acceptance: I/We have read the contents of this letter And accept the terms and conditions of the Business stipulated therein. Channel (Sales) Consultant’s signature Name: Address: Phone No (s) E-mail ID (s) ANNEXURE-I 

The total commission /incentive payable on the basic cost.

A. Manjeera Majestic Shops/Office and Commercial Spaces 2.0%
B. Manjeera Trinity Corporate ( Office ) 
1.5%

Spaces

-
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ANNEXURE II CLIENT CONFIRMATION ADVICE To, ___________________ ___________________ ___________________ Dear Sir/Madam, Sub: Confirmation of sales introduced by you. We are pleased to appoint you as our Channel (Sales) Consultant for the following buyer, properties, and as per the terms mentioned in the Channel (Sales) Consultant agreement dated. Buyer’s name & particulars Property details Validity period Remarks Dated:

ACCEPTED For M/s Manjeera Retail Holdings Private Limited

Channel (Sales) Consultant’s Signature Name Address : :

(Authorized Signatory)

Contact Number(s)
