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Strategic Sales ManagementSM


Professional Development System 


Is your sales management system a series of  
    putting out fires?
Hoping your salespeople will get their act together?
Fighting to hit your monthly numbers?
Are you working on the right end of the problem?


We work with sales managers who struggle 


with issues like ...


• Finding and keeping the best salespeople


• Maximizing the personal performance of 


every team member


• Strategies for pre-call planning and 


debriefing


• Running productive and motivational 


sales meetings


The Sandler Sales Institute offers the Strategic Sales Management Program that Entrepreneur 


Magazine calls ‘the best sales management program in North America.’ When adapted to your 


world, this system becomes a powerful force for accountability, the setting and achievement of 


goals and a whole new way of approaching the ‘toughest job in the building’.


Sandler Training
11 Thornhill Drive — Suite 240 — Dartmouth, Nova Scotia


(902) 468-0787         mmackeigan@sandler.com
www.atlantic.sandler.com
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