Weekly Activity Report

SALES REP WEEKLY ACTIVITY-BEHAVIOR REPORT

(company name)

Sales Rep or Account Manager:
FOR EVERY OCCURANCE OF AN ACTIVITY FOR THAT DAY PUT IN THE APPROPRIATE POINT VAI
i -
Valiz:en:or a -E 8 Week
Selling Activity| Wk Target each MON | TUE | WED | THU| FRI |g2 E =| Pt
S8
occurance z 9 g| Total
Referrals- asking existing 3 1 3 0
customers
Referrals- asking new
contacts 3 1 3 0
Referrals received from 3 1 3 0
customers or contacts
Networking Event
Attendance 2 1 2 0
Networking Event Prospect 2 1 2 0
Networking Event- phone
followup to contact 4 1 X 0
Distribution of Marketing
Flyer @ events, sales calls 10 1 10 0
Phone Call- cold call 10 1 10 (v}
Phone Call- warm call 5 1 5 0
followup
Set 1st Appointment 3 2 6 0
Actual 1st Meeting Face to 3 > 6 0
Face
Prospect NO/Not
INTERESTED 5 2 10 0
Follow Up Meeting Face to 3 Py 6 0
Face
Proposal Submissions 3 3 9 0
New Clients Closed 2 4 8 0
. 17.4
Daily Total 20 0 0 0 0 0 87
avg/day
Running Average for 0.00 | 0.00 | 0.00| 0.00
week




