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‘Dear My, and s, Name,

My name i (Name), a local real esase agens ho has worked n your
Commanity for (00 ysars. L notced hat your real esace g hs
recenty expred and thatyour house has ok been sl

Thnow that you ae discouraged, but doe give up. e mever to0lte It
may simply be that you weren using th right agen th irse ime.

A5 o canseefrom my atached s, oxher houses nyour
elghborhood are sellng and there s o reason why yours carfe sell s
well

There are many qualified buyers who would be perfecty willing
€0 pay & full markee value for your homs!

There coul be  mumber ofsimplereasons why.your home didr catch.
the e of theriht buyer, busone reas couldbe because your
curent agent's marketing plan did ot reach s isended maries.

Alhough your matlbex may aireads be filing up with e from.
other agenssindicating thatthey v the perfectsoluion or your
siuation don' make any hasy decsions before comparing my
markecing plan attached) o thets. Yol soon see why T have been
50 successfulover theyears.

ol Tov o sehedle trs o mese it e 5 i o s
your epeions. I a simpl, no-obligation conversation with no
expectations on my part except to make sure that you are fully
informed.

Plaasecall me at (phone ). ook forward to hearing from you a0
avingthe opportunit o shine alight on your home 50 that you can
[ —
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