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Seller

_- Prospecting

» Agent presents
Comparable Sales/Market
Analysis

« Price is established

» Listing Agreement signed

Buyer

- Initial contact, CRM

« Qualifying Questions

. Commitment to Agent
- Financial Qualifications

« Creating Content for MLS
» Posting on MLS

- Open Houses

- Showing Appointments

» Advertising

« Market Education

- Property Selections

- View Properties

+ Write offer with Agent
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Provide Property Disclosures

Facilitate Property
Inspections

Inspections & Conditions
Removal

Purchase Offer presented to Seller

Negotiation of Terms
Seller Agent

Agent Buyer

Accepted Sales Contract

- —

Open Escrow Obtain Loan
Deposit Earnest Money necessary Process
Property 10+/-
! Inspections Days
15+/- Disclosure
Days Inspections
I
Title Search Inspections Loan
Preliminary Title Report & Condition
Conditions Removal
I Removal/ 20+/-
Possible Additional Negotiations Increase Days
Deposit
Seller

Agent

Agent

Buyer

Receive Cash Proceeds,
Rent back
or move

Accepted Sales Contract

Loan Funding
Title Recorded
Utilities off/on

Got Keys
Move in

When in doubt ask your broker

10+/-
Days
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