NNIT

NNIT is owned by Novo Nordisk. The company specializes in consultancy, development, implementa-
tion and operation of IT solutions. NNIT has over 2400 employees and internationally targets compa-
nies which operate in the Life Sciences area. NNIT regularly conducts some of the largest and most
complex IT projects and employs some of the top specialists within the Life Sciences industry. To sup-
port the growth internationally in IT services and outsourcing - targeting Life Sciences customers - we
are looking to employ an entrepreneurial sales personality with strong experience in application out-
sourcing and the IT solutions business inside Life Sciences as

SENIOR SALES APPLICATION
OUTSOURCING

YOUR RESPONSIBILITIES

You will be responsible for the internationalization of IT services and outsourcing projects as well as IT con-
sultancy inside the Life Sciences industry. You will focus on a number of selected accounts in Germany and
Switzerland, as well as inside the European market. You handle all elements of the sales process from the
initial meetings to the subsequent contract negotiations. In this sales process you will be supported by a
strong sales management team, the delivery organization and your colleagues within the Life Sciences
sales division. You will develop new portfolios and manage existing customer relationships internationally at
both tactical and strategic level. The NNIT strategic focus areas within Life Sciences will have highest prior-
ity. In accordance with the NNIT 2020 strategy, you will represent a growing proportion of the company's
revenue going forward. In this position you will be working very independently mainly in Germany and Swit-
zerland, but will cooperate with a dedicated, competent and ongoing growing team, located in Switzer-
land, Germany and Denmark.

YOUR PROFILE

You are an experienced sales professional with international experience and hold a higher education. In ad-
dition you bring entrepreneurial thinking combined with several years of experience within sales of applica-
tion outsourcing projects. Ideally you have gained first experience inside the Life Sciences vertical. You can
document your success and work professionally, bring a go to market attitude and work independently on all
aspects and phases of the sales cycle. Good time management skills as well as the capability of setting pri-
orities for sales efforts are key and will help you build a pipeline of short and long term opportunities. You
are a self-starter who easily gains the trust of the customer and you bring the flexibility, mobility and enthu-
siasm to travel. For this position the command of business adequate German and English is a must.

YOUR CHANCE

In this role you will have the chance to grow new international business for NNIT and will contribute in de-
veloping new markets on a long term perspective. NNIT offers exciting challenges, great career opportu-
nities and an attractive working environment. At the same time you enter a highly professional business that
emphasizes and fosters trust, knowledge sharing and teamwork highly.

For further information you can contact Benjamin Suter (+41 44 366 61 93) or Anneta Karavia (+41 44 366
61 98). Please send your complete application by email to info@hrserv.ch. Please indicate the media
source and reference number 223300.01
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