The Sales Tutor

FAST TRACK Sales Action Plan

Sales Pipeline Worksheet
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A = 95% chance of closing

 Ideal Client, With Immediate Need, Dollars Have Been Budgeted.

 Your Company is the Front Runner for the Business!

B = 75%

Ideal Client, With Immediate Need, Dollars Not Yet Budgeted

C= 50%


Ideal Client, With Possible Need, Dollars Not Yet Budgeted
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