
                                                    SB 214 allows electric vehicle manufacturers like Rivian, Tesla, and Lucid to sell 
directly to consumers in Connecticut. Passing SB 214 would create jobs and empower consumers to 
choose their buying experience, as well as improve EV access through in-state delivery and test drives.
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especially                   

Invite your friends to join 
the fight for direct sales...

                       in target 
districts.

Open Connecticut for EV Sales
Advocate for Senate Bill 214

HOW CAN I HELP?

COMMUNICATE

Social media
Letter to the editor
Promote online content

                                                     EVs reduce both climate- 
warming emissions and local particulate pollution 
that contribute to asthma and lung disease. 
Consumers should have as many opportunities as 
possible to make the transition to zero-emission 
vehicles.

Why direct sales?  
Environmental Benefits:

Energy Security:

Social Equity: 

                                    Right now, over 90% of our 
transportation energy comes from fossil fuels. The 
US uses over 20 million barrels of oil every single 
day. This is not sustainable. Increased EV adoption 
supports America's economic interests, national 
security, and global competitiveness.

                              The franchise dealership model 
involves negotiations, which are uncomfortable for 
many car-buyers and may disadvantage certain 
demographics. Direct sales is an alternative that 
offers a more transparent pricing and purchase 
experience for all car-buyers.

Connecticut is only 15% of the way toward their 2025 electric vehicle (EV) adoption goal. But
Connecticut is also one of the most restrictive states for test-driving or purchasing an EV, largely
because of restrictions of direct sales. In comparison, 32 states allow some direct sales of EVs—and
benefit from job growth, consumer choice, and greater EV adoption through free market competition.

ENGAGE

Call your representative
Email your representative
Meet your representative

RECRUIT

What is Senate Bill 214?

5X
EV adoption in direct

sales states is 5X
higher than closed

states

72%
of potential buyers 

want to test-drive an 
EV before buying

70%
of potential buyers 

prefer alternatives to 
the traditional car- 
buying experience

86%
of potential buyers

want to speak with a
product expert

before buying an EV


